Be a Winning Channel Partner (CP)

Pfiger Software Technologies Pvt. Ltd. is a well established firm developing & selling branded software since 1989 in all
over India with 9000 clients. To broad base our expansion, we now offer zone-wise partnership of our products. This is
an excellent opportunity for young and dynamic persons, who want to start their Business. To get details about our
products please read the attached brochure of our company.

INCENTIVE TABLE
Sales P/M Slab Com.% Com. Cum Bonus Bonus Total Gain%
wise Com. | Comm. | Comm. | Income
Sales %
A B C D E F G H I ]
(B-A) (C*D) (F*G) (F+H) (I1¥100/B)
0 10,000 10,000 7.5% 750 750 35% 263 1,013 10.13%
10,001 25,000 15,000 12% 1,800 | 2,550 30% 765 3,315 13.26%
25,001 40,000 15,000 18% 2,700 | 5,250 27% 1,418 6,668 16.67%
40,001 60,000 20,000 24% 4,800 | 10,050 | 25% 2,513 12,563 20.94%
60,001 80,000 20,000 27% 5,400 | 15,450 | 23% 3,554 19,004 23.75%
80,001 1,00,000 | 20,000 35% 7,000 | 22,450 | 22% 4,939 27,389 27.39%
1,00,001 | 1,35,000 | 35,000 38% 13,300 | 35,750 | 21% 7,508 43,258 32.04%
1,35,001 | 1,75,000 | 40,000 45% 18,000 | 53,750 | 20% 10,750 | 64,500 36.86%

Terms & Conditions:

+ Rs 25,000 will be taken as a Non-Refundable Deposit
< Minimum Monthly Sale should be Rs. 10,000/-

% Provide Installation and Training of product at customer’s place. Estimated Training period should be maximum of 2 hours.

«  Office copy of Order form must be sent to PSTPL at Rajkot Office.

+ Installation and Training Certificate must be sent to PSTPL.

« Providing after sale support to the customer and forward unsolved problems to PSTPL.

% Follow-up list and Feedback Report must be sent to PSTPL weekly.

% The payment of sales should be credited to the Bank Account of the Company “PFIGER SOFTWARE TECHNOLOGIES
PVT. LTD.” (SBI-Current A/c. 30789501303) And on confirmation of credit, the license to use software products will be
given to the client.

« PSTPL Issue Marketing Kit to Partner within 8 Working Days after credited the full payment.

< Company reserves all rights to appoint more then one channel partner in specific area. And Company can also sale its
product directly into Channel Partner’s represented area.

% Participate in Joint product marketing events if organized by PSTPL or PSTPL'’s supporting companies in the Channel Partner’s

area.
“ Any marketing expenses in Channel Partner’s area will be on 50% sharing basis with prior permission of PSTPL.
% Channel Partnership Termination :-

e 2 (Two) Months passes without Sales

e 3 (Three) Months passes with less than Minimum Sales Amount.
« Subject to Rajkot Jurisdiction.

You will get additional incentive on the income of annual upgradation amount deposited to the company’s account from your sales.
(*while calculating this incentive amount the net annual upgradation amount will be considered as the base amount)
Annual Upgradation* Percentage of Incentive

1 to 200000 5%
200001 to 350000 10%
350001 and above 15%




